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Taking the Plunge: Turning Pro with Eureka

Woodworking for Money!

Three years ago, Ron Banks of
Wilmington, Delaware, was a civil
engineer in road construction.
While living in hotel rooms, “all

I had to do was read my wood-
working magazines and watch TV.”
Eight months later, a near-fatal
motorcycle accident ended his
road construction career.

Luckily for Ron, he’d seen a mag-
azine ad for Eureka Woodworks
and started a part-time woodwork-
ing business after calling Eureka
and speaking with president Harry
Wilk. After the accident, woodwork-

expanding their outdoor living spaces,” he said.

Ron now has a permanent showroom at High Point, North Carolina (site of the furniture industry’s
largest trade show). “When the economy falls, people aren’t going away [on vacation]; they’re

Ron Banks builds most of his furniture from
SmartWood Forest Stewardship Council-
certified red cedar: “There’s no new trees,”
he said, “just ones that were cut previously
for whatever reason and did not get used.

his wife, a 50 percent partner in
Wooden It Be Nice Furniture, start-
ed out doing flea markets, pro-
gressed to home shows and opened
a showroom in High Point, North
Carolina, last fall.

ing became his full-time job.

Harry provided instruction mate-
rials, ideas for marketing, templates
and a jig for Adirondack furniture
— the style Eureka has targeted
for its producer partners.

Ron has since modified some of
the styles to come up with his own
line of furniture for restaurants and
bars. Narrowing or removing the
arm panels, for example, allows
restaurants to get “more bellies up
to the bar,” he said.

“We've gone, business-wise, from
rags to riches,” Ron said. He and

Ron began his
business by building
more traditional

Adirondack furniture
but is now moving to
custom designs.

“Our first few
shows this year
were record shows,”
Ron says. Eventually, the Banks
would like to open an additional
shop in Houston, Texas. Monetarily,
his new job in woodworking, com-
pared to his previous career, “is not
quite there yet, but it’s getting there
... and it’s still really a lot of fun.”

To contact Ron, visit his site at
www.woodenitbenicefurniture.com
or call 302-368-9663. For more infor-
mation on Eureka Woodworks,
visit www.eureka-business.com or
call 877-731-9303.
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EUREKA Woodworks, Inc. full-page ad in the July/August issue of WoodworkersJournal on page 17...

Tired of spending all Now you can turn your
weekend building birdhouses...

AR with the proven business plan from...
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The EUREKA Producer Program features:

& 80% profit margin with potential earnings* of $50 - $100 per hour.

@ Complete turn-key, ready-to-go part time or full time.

@ Small investment with great returns.

@ Marketing & sales materials to get you selling.

@ EUREKA’s FactoryTrac® Jig & Template System assures high quality,
handcrafted products every time in record time.

@ |ncredible value on long-lasting Western red cedar and stainless steel fasteners.

*For illustrative purposes only. Results not guaranteed or typical. Any actual sales or profit potential depends on a
number of factors, most of which are beyond the control of EUREKA.

Become a EUREKA Producer and turn your garage or small shop into

a furniture factory!

For all the details call TOLL FREE 877-731-9303 or visit
www.eureka-business.com



